IS5M 18612701 747 1% wivw sumwindencrgy, il

THE MAGAZINE for Renewable Energies,

NEWIND ENERGY

\ ifilinl sl

“Checking-cells———
—during production.

'1.'1’}'-@--- f""r-jf =
—nverters: progress -
__in.detail

_Heatifig in hg;_elsr'f- g
investmefit for the futufe
—— g 2

|--'h‘ .3

o

“Boomingmarket

-

-d."-:.

infrafice

- - ? . %
‘_!-._ - ._:_‘-i' " - =
. £ e -

"

~World' map of solar’

i




REVIEW

Looking for dia-
loguwe. During the
panel discussion on
thee curnent state of
the PV market. the
exhibitors did not
shrink back from
critical comments on
the part of the audi-
enoe, Howewver,
these comments did
not reach the politi-
cians that were con-
spicuous by their ab-
Sence,

Italian, including, however, also subsidiaries
from international players. The Italian new-
cormers at PV Rome Mediterransan H08 were
confident to grow with the solar enengy mar-
ket,

However, according to the report “The Italian
Photevaltaks Market 2008, Cwvercoming Obsta-
ches” published by market ressarch company
EuPD Research from Bonn, Gesmany, the do
mestic module manufacturers had wntil May

v,

2008 delivered only 13 % of the total installed
PV capacity In Italy. As became clear during the
exhibition, the production capacities of the new
manufacturers currently amive at volumes be
tween 10 MW and 20 MW maximurn. Other than
many international players, a lot of the |talian
manufacturers have entéded the market rather
Late. Opportunities are still good as many da-
mestic manufacturers are active in bath, retall-
ing and project planning, and bring in their pre

the module manufacturing segment in the southern region of Calabria: “This
has been almost a small mirade!™
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viows eaperience with the licensing procedures.

In particular, the stands of newcarmers such
as Conwvert Ralia SpA, DG Energy Sel and AV-
Project Sl enjoyed high popularity, Dlivieno
Armezzani, from Business Development at
Convert ltalia SpA with seat in Rome, took the
opportunity to mtradude his company 1o the
visitors: “We have been active in the telecom-
mamications and ebeclionics sector sinde the
early 19805, In 2005, we made ouwr entry in the
PV market and have since been rétailing and
planning PV open space and on roof systems on
commiercial buildings.” Convert [talia has target-
ed a total volume af 3.5 MW for 2008 and foe
the next year a capacity of 20 MW has already
been commissioned, said Qliviera Armezzan.
The group that continues its traditional lines of
biasiness. presently has a workforce of about 700
employees. At the time of the exhibition,
Convert [tallas portiolio included for the first
time alse manufacturing: “Our tracking solution
ME1 Is manufactured in the region of Romee",
sald Armezzani. The tracker has until iow been
installed in theee open space systems. Another
1.2 MW plant has been partially connected and
tveo mone ane still under construction

Besides conghormerates such as Comwvert Ralia,
the exhibition abso attracted newcoomens with
focus on module mamdacturing. One was DG
Energy Sl from Calabria whoie owners
Francesco Donnis and Lulgl Gazzaruso are
already famniliar with the diffeult siuation for
doing business in Southern Italy, “The fact that
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Gianni Chianetta, President of Assosolare, saw na reason to be reserved: Impediments in the

licensing of PV plants are often related to the regional governments. Chianetta painted bo

number of disillusicning examples.

we wene abbe to start up a comparry at the most
couthern tip of the ltalian boot is a small mirache.
withaut streng willand equity it isa thing almaest
impossible 1o do’, said Luigi Gazzanso With a
cusrent staff of 20 employees, the bwo entiépre-
newrs were able put together a mid-sized com:
pany in a region whene high unemployment
rates are part of everyday life, Donnis and
Gazzanien started their caneers in the construc
tien sector, When it comies to reselling the com-
pany’s puly(nﬂaﬂ'rrbcmodmemhe wo busingss
men trust in the experience of CEQ Gerardo
Capilupo. The DGEMAE madules game in sizes of
170 to 185 Watts, The high performance module
DGEMSS is sold with outputs between 190 and
310 'Watts. Donnis and Gazzanso in 2008 wan
10 sell a capacity of 3 MW, But alse AV Praject Srl
from Avellino near Maples launched a new mad-
e production this year, “We are ambitiouws about
ihve econarmic patentials of solar enengy produc-
tion in Southern Kaly', said Katia Solomita of the
Marketing Division. The company also entered
the market from buiding construction whers
parent company Gruppo AV has been an exper-
pnced player, The company retrieves i3 solar
cells from different manufacturers, among therm
Gintech Eurp.ﬁumTWm'Hmmr,mamahn
i towsch with ladian cell manufacturers, added
Salamita. In 2008, the production capacity of AV
Project will be a1 around 10 MW, In 2009, that
walurne will be ralsed 1o 25 MW,
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Italy’s solar industry only gradually
scaling up

The presence of newcomers at Py Rome Wedi-
terranean 2008 shows that Itaty has become an
attractive ground for module manufacturers
Acgording 1o EuPD Research, 12 mgdube manu-
Facturers had been active at méd-year, Experts
betieve that the market is meanwhile shared by
up to 30 manufacturers.

some of the companies that have been a0
tive in the constrection sector ane akso expern-

The team around
module manufac-
turer Renergies
Italia S.r.L. held an
ambitious attitude
tonwards their com-
petitors. “We are
lnoking forward
to meeting f
challenging and ’
SEMIOUS MW COIT-
petitors’, sald CEQ
Alberto Volonté
{second from left].

enced in the feld of energy efficient building
construction. Other manufacturers have previ-
pusly been active in the electronics sector of in
system retailing, These companies not anly
buibd on an existing infrastructure but also on
their previgus business contacts when floating
thair products.

That way the solar sector is becoming in-
creasingly Important for th national econany.
Gianni Chiametta, President of Assoclazione
dellMndusiria Solare Fotovolisica (Assosolare) -
ane of two PV associations In ftaly - sees gaod
oppartunities for the sector: “Any future qow-
ernment will have to deal with the weight of
the solar energy market. Strategies to down-
qrade renewaliles vwill nat oty crepte destrust in
the public but also strong resentment inthe -
dustry” Gert Gremes, President of the other PV |
association, Gruppo Imprese Fotovoltaiche
Itakane (GIFI), balievies that about 150 compa-
nies ae curmently active on the market. But the
start-up conditions for ReWoomErs are hardly
atways peefect. Mot many companies have so
far heen able to profit from the ncentive
“Industria 20057 throwgh which the first imvest
ment grants became wvallable in a7 The pro-
grame envisages enangy efficiency measures
in the range af € 200 million and explicithy en-
courages the collaboration between econdry
and scienge in the PV industry, Fommer Minister
of Erviconment Alfonse Pecorand 5¢anio em-
phasised the impartant role that the commit-
ment of the industry members plays: “| hopé
that the individual companies will not wait for
jncentives to pap up but rather bring ik own
initiative” In most cases, the seed capital for
starting up busingsses comes from activities in
ether sectors such as bullding construction
This is literalky the onty way to enter the highty
specialised and rapidly growing sector. “Many
companies ane in a progess of industrial restric
turing while they enter the market, which often
|eaves not enough time for oientstion”, said
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